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Guide to Buyer Closing Costs 

 

 
One of the ways in which agents provide value to their buyer clients is through the knowledge of 

expenses charged in a real estate transaction.  While an agent is not expected to be able to generate a 

property inspection report, research title to a piece of real estate, or underwrite a mortgage loan, they 

should be able to provide their clients with a brief synopsis of these functions and what the anticipated 

costs will be when buyers purchase real estate. 

 

§35.334 of the Rules and Regulations of the Pennsylvania State Real Estate Commission states the 

following: 

 

Before an agreement of sale is executed, the brokers involved in the transaction shall provide each 

party with a written estimate of reasonably foreseeable expenses associated with the sale that the 

party may be expected to pay, including, but not limited to:  the broker’s commission, the mortgage 

payments and financing costs, taxes and assessments, and settlement expenses.  The estimate of 

costs shall be as accurate as may be reasonably expected of a person having knowledge of, and 

experience in, real estate sales. 

 

Although there are many computer software programs available that will calculate estimated real estate 

closing costs after an agent answers a few key questions about the transaction, an agent should be able to 

manually calculate and explain closing costs to their client in order to fulfill their fiduciary duty. 

 

The Pennsylvania Association of REALTORS
®
 (PAR) has provided agents with a pre-formatted form 

that fulfills all the requirements of the section within the Rules and Regulations of the State Real Estate 

Commission dealing with an agent’s duty to provide an estimate of closing costs (see page 2 for a sample 

copy).  The form is entitled ‘Buyer’s Estimated Costs and Deposit Money Notice’ (Form BEC).  For your 

convenience, Berkshire Hathaway Homesale Realty agents can find this form in DotLoop. 

 

This module will briefly explain the background for each line item in the PAR buyer cost sheet and the 

approximate cost for each. 
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Estimated Fees and Costs  (Left Column) 
 

Items in this column are all fees and costs that are likely to be incurred in a transaction.  Most of the items 

listed in this column are traditionally paid by the buyer at settlement. 

 

1. Title  (10-15) 
 

 A title search is an examination of public records relating to real estate to determine the current state 

of ownership.  Once the title search has been performed and reviewed, a one-time policy insuring the 

owner or the lender against loss by reason of defects in the title will be issued on the parcel of real 

estate.  Although title insurance is not required in cash transactions, it is highly recommended to 

protect the buyer from future legal claims against the property.  Agents can contact a Homesale 

Settlement Services representative to answer any questions regarding title issues.  

 

(A) Title Search/Insurance (10-15) 
 

In the state of Pennsylvania, title insurance rates are set by the Pennsylvania Title Insurance 

Rating Bureau and are based on the sales price of the property.   
 

Cost: Refer to a Homesale Settlement Services current rate card to determine cost. 
 

• Use the ‘Sale’ column for transactions involving residential real estate.  Check 

‘Standard’ box. 
 

• Use the ‘Non-Sale’ column for transactions involving residential real estate that is 

being refinanced.  Check the ‘Standard’ or ‘Enhanced’ box depending on desired 

coverage. 
 

• Use the ‘Enhanced Sale’ column for transactions involving residential real estate 

with added protection.  Check the ‘Enhanced’ box. 

 

(B) Closing Protection Letter (3-15) 
 

A closing protection letter is an agreement from a title insurance company to a lender that 

indemnifies the lender against any issues arising from a closing agent’s errors, fraud, or 

negligence. 
 

Cost: $125.00 

 

(C) Title Endorsements (3-15) 
 

A title endorsement is an attachment to a title insurance policy that provides additional 

coverage, removes certain exceptions, or corrects/modifies a previously issued policy. 
 

Cost: Use the list below to determine the required endorsements. 
 

• PA Endorsement 100 (Restrictions):  $50 

 This endorsement insures that the restrictions have not been violated and that a future 

violation will not cause a forfeiture or reversion of title.  Lenders will typically 

require this endorsement. 
 

• PA Endorsement 300 (Survey):  $50 

 This endorsement has the effect of insuring without exception for matters 

discoverable by survey and will further insure against loss or damage by reason of 

encroachment.  Lenders will typically require this endorsement. 
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• PA Endorsement 400 (Manufactured Housing):  $50 

 This endorsement amends the definition of “land” in the policy to include a 

manufactured housing unit located on the land on the date of the policy.  Lenders will 

typically require this endorsement if the buyer is purchasing manufactured housing. 
 

• PA Endorsement 710 (Variable Rate):  $50 

 This endorsement insures the priority of the lien of a mortgage that can by its terms 

be renegotiated as to its rate of interest.  This coverage insures the priority of the lien 

through any number of renegotiated interest terms, including negative amortization.  

Lenders will typically require this endorsement if the buyer is obtaining an adjustable 

rate mortgage. 
 

• PA Endorsement 810 (Condominium):  $50 

 This endorsement provides coverage when affixed to a policy in which the insured 

land is a condominium unit together with its percentage interest in the common 

elements.  Lenders will typically require this endorsement if the property is a 

condominium. 
 

• PA Endorsement 820 (Planned Unit Development):  $50 

 This endorsement provides coverage when affixed to a policy in which the insured 

land is a Planned Unit Development.  Lenders will typically require this endorsement 

if the property is part of a planned unit development. 
 

• PA Endorsement 900 (Environmental Lien):  $50 

 This endorsement provides coverage to a lender by insuring the lien priority of the 

insured mortgage over those environmental protection liens recorded in the land 

records.  Lenders will typically require this endorsement. 

 

(D) Mechanics Lien Insurance (3-15) 
 

 This type of coverage is used only in large, real estate development projects and costs are 

specific to the project.  There will be no charge to the buyer in a typical residential real estate 

transaction. 
 

 Cost: Obtain quote from title insurer if applicable. 

 

(E) Settlement/Notary Fees (3-15) 
 

 Notary fees are charged by the settlement agent to verify the authenticity of buyer signatures on 

conveyance and mortgage documents. 
 

Cost: Cash Transaction (3-15) Mortgage Transaction (3-15) 

 • Single person:  $5 • Single person:  $35 

 • Couple:  $10 • Couple:  $50 

 

(F) Recording Fees (Mortgage/Deed) (3-15) 
 

A charge to enter and record documents affecting the conveyance of real estate in the Recorder 

of Deeds office in the county where the real estate is located. 
 

Cost: Franklin County (3-15) Adams County (3-15) 

•  Deed:  $87.00 • Deed:  $65.50 

•  Mortgage:  $87.00 • Mortgage:  $65.50 
 

 Fulton County (3-15) Cumberland County (3-15) 

•  Deed:  $74.50 • Deed:  $79.00 

•  Mortgage:  $74.50 • Mortgage:  $79.00 
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(G) Transfer Tax (10-15) 
 

Tax stamps are required to be affixed to a deed by state and/or local law.  In our geographic 

area, there are two transfer taxes; one charged by the state of Pennsylvania and one charged by 

the county/municipality where the property is located.  It is common practice to split the 

transfer taxes equally between buyer and seller although this is a negotiable item in the 

agreement of sale.  Banks who own properties typically ask Buyers to pay for both transfer 

taxes. 
 

Cost: Each transfer tax is 1% of the purchase price.  

 

(H) Survey (3-15) 
 

The process by which boundaries are measured and land areas are determined.  In the state of 

Pennsylvania, surveys are seldom required by the lender or asked for by the buyer. 
 

Cost: Varies depending upon the size of the parcel and scope of work 

 

(I) Domestic Lien Search (3-15) 
 

A search of liens related to Pennsylvania Child Support cases to determine if buyer is current 

on alimony and child support payments. 
 

Cost: Included in Title Search/Insurance cost 

 

(J) “Patriot Act” Search (3-15) 
 

A search of the U.S. Treasury Department database to make sure that the buyer involved in the 

real estate transaction is not engaging in illegal or prohibited transactions. 
 

Cost:  Included in Title Search/Insurance cost 

 

(K) _______________________ (3-15) 
 

 This line item allows an agent to fill in any title associated costs that might be specific to the 

buyer or the property. 

 

2. Broker’s Fee  (3-15) 
 

A charge by Berkshire Hathaway Homesale Realty to cover the costs associated with processing the 

transaction for the buyer.  For a list of exceptions, refer to the company’s Policy and Procedure 

Manual. 
 

Cost:  $225 

 

3. Property Insurance (e.g., Homeowner’s Insurance)  (3-15) 
 

Homeowners insurance covers damage from incidents such as fire, theft, and vandalism to a home, 

adjacent structures (i.e. garage, shed) and personal belongings.  It also covers living expenses if the 

property becomes temporarily unusable, and liability in case the homeowner or a member injures 

someone or damages their property.  In mortgage transactions, the settlement agent will want the 

buyer to provide a copy of the policy and a paid receipt prior to settlement to show that the property is 

insured.  A competitive quote can be obtained by contacting Homesale Insurance. 
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(A) First Year’s Premium (3-15) 
  

 Insurance premiums can vary widely depending on size, age, and construction of the property.  

In addition, a homeowner’s past claim history, liability limits, and deductibles can also impact 

the policy premium.  
 

 Cost:  As a general rule, divide the sales price by one thousand (1,000) then multiply by three 

(3) to determine an annual premium. 

 

(B) Lender Escrow (3-15) 
  

 This line item will only be used if a mortgage is involved.  A lender will typically want to 

establish an escrow account that the buyer will pay into on a monthly basis so that the policy 

premium can be paid the following year. 
 

 Cost:  Divide the first year’s premium by twelve (12) then multiply by two (2). 

 

4. Adjustments (+/-)  (3-15) 
 

In most real estate transactions, the buyer will need to reimburse the seller for items that the seller has 

prepaid (i.e. real estate taxes, homeowner’s association dues, certain utilities) during the course of 

their ownership.  In addition, in mortgage transactions, most lenders will want the buyer to establish 

an escrow account to pay for real estate taxes that are due in the future. 

 

(A) School Tax (3-15) 
  

 The buyer will reimburse the seller for the school taxes that the seller paid in advance.  School 

taxes are calculated on a fiscal year basis (July 1 – June 30). 
 

 Cost: Calculating the reimbursed tax is a three-step process: 

 1. Divide the total school taxes by twelve (12) to obtain a monthly tax amount.   

 2. Calculate the number of months remaining until the end of the tax period.   

 3. Multiply the answer in number 1 by the answer in number 2. 

 

(B) County Tax (3-15) 
  

 The buyer will reimburse the seller for the county taxes that the seller paid in advance.  County 

taxes are calculated on a calendar year basis (January 1 – December 31). 
 

 Cost:  Calculating the reimbursed tax is a three-step process:  

 1. Divide the total county taxes by twelve (12) to obtain a monthly tax amount.   

 2. Calculate the number of months remaining until the end of the tax period.   

 3. Multiply the answer in number 1 by the answer in number 2. 

 

(C) Municipal Tax (3-15) 
  

 The buyer will reimburse the seller for the municipal taxes that the seller paid in advance.  

Municipal taxes are calculated on a calendar year basis (January 1 – December 31). 
 

 Cost:  Calculating the reimbursed tax is a three-step process: 

 1. Divide the total municipal taxes by twelve (12) to obtain a monthly tax amount.   

 2. Calculate the number of months remaining until the end of the tax period.   

 3. Multiply the answer in number 1 by the answer in number 2. 
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(D) Lender Escrows (3-15) 
 

 Cash transactions do not have lender escrows.  In mortgage transactions, the lender will usually 

require that the buyer start an escrow account so that when tax bills are due for the upcoming 

year, there is enough money in the escrow account to pay for them. 
 

Cost:  Calculating the lender escrow is a two-step process: 

 1. Count the total number of mortgage payments a buyer will make between settlement 

 date and the date that taxes are due.  (NOTE: School taxes are paid on a fiscal year 

 basis and County and Municipal taxes are paid on a calendar year basis.) 

 2. Subtract that result from thirteen (13) months.  This is the escrow amount. 

 

(E) Association Fees (prorations) (3-15) 
 

 Expenses of maintaining and operating the buildings and/or grounds associated with a 

condominium or planned unit development (PUD).  These fees are usually due on a monthly, 

quarterly, semi-annual, or annual basis.   
 

Cost:  Buyer is responsible for reimbursing the seller for prepaid association fees from the date 

of settlement to the end of the current billing period. 

 

(F) Association Fees (capital contributions, etc.) (3-15) 
 

 Some associations may collect a one-time capital contribution, membership fee or other charge 

upon the initial sale or subsequent resale of a unit. 
 

 Cost:  Varies per homeowner’s association. 

 

(G) Lienable Utilities (3-15) 
 

 Typical lienable utilities are public water, public sewer, and trash bills that may have been paid 

in advance by the seller where the buyer will reimburse the seller for any unused portion of the 

bill from the date of settlement to the end of the billing cycle. 
 

Cost:  Varies per utility and usage by homeowner.  However, since most utilities are paid by 

the homeowner after the service is used; there will very seldom be a charge to the buyer on this 

line. 

 

5. Inspection Fees  (3-15) 
 

If agreed upon in the PAR Standard Agreement for the Sale of Real Estate between the buyer and 

seller, the buyer may perform certain inspections on the property to determine its livability or 

structural soundness.  These inspection costs are typically paid outside of closing (POC) by the buyer 

and will not appear on the final settlement statement at closing. 

 

(A) Property Inspection (3-15) 
 

 A Property Inspection (Whole House Inspection) is a limited, non-invasive examination of the 

condition of a home.  Although a Property Inspection is not required in real estate transactions, 

Berkshire Hathaway Homesale Realty always recommends that a buyer obtain a Property 

Inspection as a condition of the sale. 
 

Cost:  $500 
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(B) Wood Infestation (3-15) 
 

 A Wood Infestation Report entails a thorough inspection of the complete exterior and interior 

of the structure for wood destroying pests and organisms.  Lenders will typically not require a 

Wood Infestation Report as a condition for obtaining a mortgage unless an appraiser identifies a 

concern.   
 

Cost:  $50  (NOTE:  In VA transactions only, the lender will typically not allow the buyer to 

pay for a Wood Infestation report and will require that the seller pick up the cost of the report.) 

 

(C) Radon (3-15) 
 

 A radon test is usually performed over a period of a couple of days and measures the levels of 

radon on various floors within a home.  This test is not required by lenders and is at the 

discretion of the buyer. 
 

Cost:  $150 

 

(D) Water (3-15) 
 

 A water test is usually performed when a property is serviced by a private water system (well).  

When a water test is performed, it typically measures for the levels of coliform bacteria and 

possibly nitrates.  Water tests for coliform bacteria are required by a lender in VA and USDA 

transactions.  Water tests are not usually required in Conventional and FHA transactions unless 

an appraiser identifies a concern. 
 

 Cost: $75 to test for coliform bacteria only 

  $175 to test for coliform bacteria and nitrates 

 

(E) Sewer (3-15) 
 

 A sewer test may be performed when a property is serviced by a private sewer system (septic 

tank and drain field).  A sewer test is performed to make sure that the system is functioning 

properly.  Prior to the test being performed, the seller is responsible for emptying the septic 

tank by a professional service so that an adequate test may be conducted.  Sewer tests are not 

usually required in lender funded transactions unless the property is vacant and/or the appraiser 

identifies a concern. 
 

 Cost: $150 for inspection 

  $175 to pump out septic tank (usually a seller expense) 

 

(F) Other (e.g., lead paint) (3-15) 
 

 If a buyer has a concern with some other component or system on the property, contact a 

professional inspector or installer to obtain a quote. 

 

6. Lender  (3-15) 
 

Lender fees will only be incurred if the buyer is securing a mortgage to purchase the property.  An 

agent can contact a Homesale Mortgage representative to answer any questions regarding mortgage 

issues. 

  



  Guide to Buyer Closing Costs 

Version: 10 15  9 

(A) Fees Charged as Percentage of Loan (10-15) 
 

 These fees are called Origination Fees and/or Discount Points.  Typically, the more points a 

buyer is willing to pay up front, the lower their interest rate will be.  One point equals one 

percent of the loan amount although in some instances, the amount may be a flat fee. 
 

 Cost: Multiply the number of points by the loan amount 

 

(B) Appraisal & Credit Report(s) (3-15) 
  

 These fees are usually lumped together and called an Application Fee.  This charge is typically 

paid at time of application and will be reflected on the final settlement sheet as paid outside of 

closing (POC). 
 

 Cost: $500 

 

(C) Mortgage Insurance Lender Escrow (3-15) 
 

 A mortgage insurance escrow account is required for Conventional, FHA, and USDA loans. 

After the initial cost to set up the escrow account, buyers will pay into this account monthly so 

that at the end of the year, the premium on the new mortgage insurance will be deducted from 

the money that has accumulated in the account. 
 

 Cost: Conventional (based on down payment) (3-15): 

  •  5% to <10%:  (.0094 x loan amount) ÷ 12 months x 2 

  •  10% to 20%:  (.0062 x loan amount) ÷ 12 months x 2 

  •  >20%:  no escrow required 
 

  FHA (3-15):  (.0085 x loan amount) ÷ 12 months x 2 
 

  USDA (3-15):  (.005 x loan amount) ÷ 12 months x 2 

 

(D) Mortgage Insurance Premium (10-15) 
 

 This fee is only charged when a buyer is obtaining an FHA or USDA mortgage.  Typically, this 

fee is added to the mortgage amount and can be financed. 
 

 Cost: FHA (3-15):  .0175 x loan amount 
 

  USDA (10-15):  .0275 x loan amount 

 

(E) VA Funding Fee (3-15) 
 

 This fee is only charged when the buyer is obtaining a VA mortgage.  Typically, this fee is 

added to the mortgage amount and can be financed. 
 

 Cost: Veterans (3-15) Reservists (3-15) 

  •  1
st
 use:  .0215 x loan amount •  1

st
 use:  .024 x loan amount 

  •  2
nd

 use:  .033 x loan amount •  2
nd

 use:  .033 x loan amount 

 

(F) Preparation Mortgage Documents (3-15) 
 

 Cash transactions will have no preparation of mortgage documents.  If a mortgage is utilized, 

this fee could encompass a number of different smaller fees that a lender might charge 

including document preparation, underwriting fees, etc.  This fee varies widely from lender to 

lender. 
 

 Cost: $250 
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(G) Interest from settlement date until end of month, at $__________ per day (3-15) 
 

 Cash transactions will have no interest due.  In mortgage transactions, the lender needs to be 

paid interest on the mortgage from the settlement date until the end of the month. 
 

 Cost: Calculating the interest due is a three step process: 

   1. Multiply the mortgage amount by the interest rate to determine the yearly interest  

  being charged on the mortgage. 

  2. Divide the yearly interest on the mortgage by 365 days to determine the daily  

  interest.  Input this amount in the blank line on the form. 

  3. Multiply the daily interest by the number of days between the settlement date and  

  the end of the month. 

 

(H) Miscellaneous Fees (e.g., flood cert., tax service, courier, etc.) (3-15) 
 

 Depending upon the lender, they may charge miscellaneous fees to cover their costs of 

processing the mortgage.  As part of a lender’s evaluation of a buyer’s property, they appoint a 

flood determination company to tell them whether a home is located in a flood zone.  Lenders 

usually engage third parties to monitor and/or handle the payment of property tax bills. The Tax 

Service Fee covers the cost of this service. The purpose of the tax service fee is to ensure that 

the payments are made on time, and to prevent tax liens from occurring.  In some cases, 

Overnight Fees could be charged to the buyer to make sure that loan documents are sent to the 

lender in a timely manner. 
 

 Cost: Flood Certification (3-15):  $15 
 

  Tax Service Fee (3-15):  $75 
 

  Overnight Fee (3-15):  $25 

 

(I) _______________________ (3-15) 
 

 This line allows an agent to fill in any mortgage associated costs that might be specific to the 

buyer or the property. 

 

7. Home Warranty  (3-15) 
 

A home warranty is a one-year service agreement that covers the repair or replacement of many major 

home system components and appliances that typically breakdown over time due to normal wear and 

tear.  Berkshire Hathaway Homesale Realty offers home warranties from two different companies:  

American Home Shield and HSA.  Costs and coverages vary per provider so agents should consult 

warranty brochures for details.  Although Berkshire Hathaway Homesale Realty highly recommends 

that buyers obtain a home warranty, it is not required to close a real estate transaction. 
 

Cost:  $600 

 

8. Other (3-15) 
 

This line item allows an agent to fill in any miscellaneous associated costs that might be specific to 

the buyer or the property. 
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Estimated Mortgage Payment  (Right Column, Top)  (3-15) 
 

This information is provided so buyers will understand their approximate monthly mortgage obligation.  

Understanding that some of these assumptions will change over time, it is still important that the agent 

use the best information they have available about the likely mortgage product to be used by the buyer 

and the amount of the mortgage that would be necessary.  This section is not used if the buyer is 

purchasing the property with cash. 

 

First Mortgage - - Estimated Monthly Payments INITIALLY  (3-15) 

Mortgage Type:   Fixed Rate    Adjustable Rate 
 

This identifies the loan or obligation on real estate that has priority over all subsequent loans or 

obligations that are secured by the property that the buyer is purchasing.  Check the box of the type of 

mortgage that buyer is pursuing.  As the names imply, the principal and interest portions of a fixed 

rate mortgage do not change over time while the principal and interest portions of an adjustable rate 

mortgage (ARM) changes with market conditions on predetermined dates. 

 

Based on $______________ , for _______ years, at the following rate(s): _____%  _____%  (3-15) 
 

The first blank line is where the amount of the mortgage will be entered.  The following minimum 

down payment guidelines are in effect: 
 

 Conventional (3-15):  5%  (NOTE: It is possible to obtain a 3% down payment, however, once 

the higher mortgage insurance premium is applied, the loan is not competitive.) 
 

 FHA (3-15):  3.5%  (NOTE: It is possible to finance the Mortgage Insurance Premium in FHA 

transactions.  Add the cost of the Mortgage Insurance Premium on line 6.(D) to the mortgage 

amount to determine the maximum allowable financed under FHA.) 
 

 VA (3-15):  0%  (NOTE: It is possible to finance the VA Funding Fee in VA transactions.  Add 

the cost of the VA Funding Fee on line 6.(E) to the mortgage amount, if any, to determine the 

maximum allowable financed under VA.) 
 

 USDA (3-15):  0%  (NOTE: It is possible to finance the Mortgage Insurance Premium in USDA 

transactions.  Add the cost of the Mortgage Insurance Premium on line 6.(D) to the mortgage 

amount, if any, to determine the maximum allowable financed under USDA.) 
 

The second blank line in this section is used to input the term of the mortgage.  In most cases, it is 

possible to obtain a maximum term of 30 years on residential mortgages. 
 

The last two blank lines in this section are used to input today’s current interest rate(s).  It is not 

necessary to fill-in two different interest rates, however, it may be wise to show the buyer two 

different rates in case the market fluctuates and the buyer can’t lock-in their interest rate at time of 

mortgage application. 

 

Principal and Interest (3-15) 
 

Calculate the principal and interest (PI) portion of the loan based on the terms previously listed and 

enter it on this line.  There are a variety financial calculators and/or apps that can be used to perform 

this calculation.  One FREE app that can be downloaded onto an iPhone or Android phone is 

‘FNCalculator.’ 

 

Taxes (3-15) 
 

Add the annual school, county, and municipal taxes together and then divide by twelve (12) months 

to determine a monthly tax amount. 
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Property Insurance (3-15) 
 

Divide the Property Insurance Lender Escrow total entered on line 3.(B) by two (2) to determine a 

monthly property insurance amount. 

 

Mortgage Insurance Premium (if applicable) (3-15) 
 

Divide the Mortgage Lender Insurance Escrow total entered on line 6.(C) by two (2) to determine a 

monthly mortgage insurance premium. 

 

Condo/Homeowner’s Assoc. Fees (if applicable) (3-15) 
 

In most cases, lenders will not include these fees in a buyer’s monthly payment, however, lenders will 

calculate a monthly total and use it in determining whether the buyer qualifies for a mortgage.  Divide 

the total annual Condo/Homeowner’s Association Fees by twelve (12) to determine a monthly 

amount. 

 

Estimated Total (3-15) 
 

Add the column of monthly totals to calculate the total monthly mortgage payment. 

 

Second Mortgage - - Estimated Monthly Payments INITIALLY (if applicable)  (3-15) 
 

If the buyer is obtaining a second mortgage on the property, use this section to list the terms and 

amounts of the second mortgage.  Follow the same procedure listed in the First Mortgage section to 

calculate a payment. 

 

Combined Total (if applicable)  (3-15) 
 

Add the first and second mortgage payment totals together to determine the total combined payment. 
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Summary of Total Monies Needed  (Right Column, Middle)  (3-15) 
 

The Summary of Total Monies Needed is used to calculate the estimated out-of-pocket costs due from the 

buyer at settlement. 

 

Purchase Price (3-15) 
 

This amount is either the anticipated sales price of a property that a buyer would be purchasing if you 

are providing them with a cost sheet prior to purchasing a home or the actual sales price of the 

property that a buyer is purchasing. 

 

Estimated Costs (from left column, incl. MIP & VA Funding Fee, if any) (3-15) 
 

Insert the ‘Estimated Costs’ line item total from the bottom of the left column. 

 

TOTAL CASH REQUIRED (subtotal) (3-15) 
 

Add the Purchase Price and the Estimated Costs to determine the total amount of Cash Required to 

close on the transaction. 

 

Less Mortgage Amt. (including MIP & VA Funding Fee, if financed) (3-15) 
 

Insert amount financed from the top of the right column.  Remember that the total amount financed 

includes the mortgage amount plus any mortgage insurance premium (MIP) or VA Funding Fee that 

is financed. 

 

Less Seller Assist and Credits (if any) (10-15) 
 

The seller is allowed to pay for a certain percentage of buyer’s closing costs based on the sales price 

of the property and what type of mortgage is being obtained.  Use the following guidelines to insert a 

dollar figure on this line: 
 

 Cash Transactions (3-15):  No limit on seller assistance 
 

 Conventional (3-15): 5% to <10% down payment:  3% seller assistance 

 ≥10% to <20% down payment:  6% seller assistance 

 ≥20% down payment:  9% seller assistance 
 

 FHA (3-15):  6% seller assistance (Provided that the buyer has at least 3.5% of their own funds   

  in the transaction.) 
 

 VA (10-15):  Up to 6% seller assistance or all closing costs whichever is greater. 
 

 USDA (3-15):  6% seller assistance 

 

Less Deposits (if any) (3-15) 
 

Insert the amount of the deposit check that was negotiated in the agreement of sale. 

 

BALANCE DUE AT SETTLEMENT (3-15) 
 

Subtract the three previous line items from the Total Cash Required  to determine the amount of 

money due at the settlement table. 

 

 

PLEASE NOTE:  If Buyer is purchasing a co-op listing, a Deposit Money Notice (PAR Form DMN) must be 

completed if Seller’s Agent is holding the Deposit Money in their escrow account.  (10-15) 
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Homesale Mortgage, LLC 
 

Berkshire Hathaway Homesale Realty has the luxury of being able to work with an outstanding 

mortgage affiliate, HomeSale Mortgage, LLC.  HomeSale Mortgage is dedicated to providing the 

personal experience that you expect from a hometown bank with the most advanced technology 

available to offer affordable loans, quick processing and exceptional service.  HomeSale Mortgage 

can provide agents with a mortgage quote from one of many programs so that a mortgage is 

customized to fit buyer’s needs.  Our knowledgeable mortgage consultant will work with agents every 

step of the way to navigate today's mortgage environment and get buyers to the closing table. 
 

Don Clawson Cell:  (717) 404-2579 

Mortgage Loan Officer E-mail:  Donald.Clawson@HomesaleMortgage.com 

NMLS #1104900 

 

Homesale Settlement Services 
 

Our settlement services affiliate, HomeSale Settlement Services, has been in business for over 40 

years, so their experience allows them to provide title insurance services to a wide variety of clients 

for a broad range of insured transactions.  They are ranked by REALTrends Magazine as the 11
th
 

largest in the nation among realty-affiliated title companies and are consistently ranked by Central 

Penn Business Journal as 1
st
 in the number of closed units in the areas we serve.  Our dedicated team 

of professionals, which includes two in-house attorneys, provides the foundation for achieving 

excellence in the delivery of services to buyers.  For added protection, they are bonded and carry 

insurance far in excess of what is required by law.  Our settlement services affiliate strives to provide 

agents and clients you with the most timely, competent, and cost-effective services available. 
 

Teri Eyler  Cell:  (717) 606-2857 

Settlement Officer E-mail:  TEyler@Homesale.com 

Processor 

 

Homesale Insurance 
 

As a full-service insurance agency, Homesale Insurance offers a comprehensive array of insurance 

products and services to help homeowners protect their assets and safeguard their lifestyle. They offer 

products and services from companies that have been carefully selected for their financial strength 

and responsiveness in the event of a loss.  Through our insurance services affiliate, many of these 

companies offer coverage options that are not available from our competitors.  As a result, a full 

range of solutions can be provided, even for hard-to-insure risks such as coastal and investment 

properties and recreational vehicles. 
 

Mark Henry Cell:  (717) 824-0855 

Insurance Agent E-mail:  MHenry@Homesale.com 
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